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Through a relentless  and never-ending commitment to 
customer service and integrity as a core value, Elysia has 
built a successful mortgage business in the midst of the 
industry’s tightening regulations. As one of the nation’s 
leading mortgage experts with more than 11 years of 
experience, Elysia has been interviewed and featured by 
the Wall Street Journal, US News & World Report and 
Apartment Therapy for her expertise in VA mortgages, 
conventional mortgages, and government loans. For more 
information about Elysia’s mortgage  tips & expertise, visit 
elysiastobbeinc.com. 

 

3 MONUMENTAL MORTGAGE 
MONEY MISTAKES TO AVOID 

 

• Not getting pre-

approved 

•  Not understanding 

your loan options 

•  Not 

planning/asking the 

right questions 

Elysia Stobbe has helped close more 
than $300 million in residential 
mortgage loans. Through diligence and 
great service to her clients, Elysia not 
only survived, but actually thrived 
during the mortgage crisis that began in 
2006.  
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3 MONUMENTAL MORTGAGE 

MONEY MISTAKES TO AVOID 

 
Not Getting Pre-approved 

This can easily cost you $1000 right off the bat. Ugh! Not fun for your wallet. Lets say that you go home-shopping 
and make an offer on a new home and you are pre-qualified, but not pre-approved. If the lender calculates your 
income differently than you did during the pre-qualification process, you may not be on the same page when it 

comes to actually closing the loan. Watch out! That puts your earnest money deposit (aka binder) in jeopardy and 
can cost you home inspection and appraisal fees. Appraisal, home, and pest inspections can easily total $750-

$1,000. 

Not Understanding Your Loan Options 

What down payment options do you have? Will a small difference in down payment equate to saving, or paying, 
tens of thousands in monthly mortgage insurance? What about property type and foreclosure properties? There 
are certain loans that are for those properties and certain loans that are not for foreclosures and condos. What if 
you made an offer on a HomePath (Fannie Mae Owned) property, but your lender didn’t offer that type of loan? 

What will that cost you? Higher down payment, unnecessary appraisal costs, and, possibly higher mortgage 
insurance; again this can be $1,000s that you don’t have to spend! See Chapter 13 for a full discussion on Loan 

Programs, and Chapter 15 for a full discussion on Loan Terms. 

Not Planning/Asking the Right Questions 

How much seller credit can you receive for which loan types? What? Yes, certain loans allow for maximum seller 
help for your purchase. For example, FHA allows for 6% seller help, while a conventional loan allows for 3% for a 

primary residence and only 2% for an investment property. These are important discussions to have with your 
lender before your real estate agent writes up your contract offer to the seller. Let’s say you could have gotten 6%, 

but didn’t know and you left $1,000’s on the table and then used your money instead of the seller’s? Ouch! 
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